
Enjoy your private island, enjoy your private space

on the Sea - Lake - River - Water



PROBLEM
The problem that the company and the product "The 

Float Land" solves is...

The accessibility to luxury tourism for all on water and the

creation of worldwide high added value services for Tourism

and Transport.



OUR
SOLUTION

How can our Company, "The 

Float Land", do that???

MODULAR

MOBILITY 

ON WATER
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3 Axes of 

Development

1. Luxury 

Leisure

2. People with 

Disabilities
3. Helipad

Markets of 

TOURISM & 

TRANSPORT

Same project, 

different options



1st Axis

Luxury 

Leisure



2st Axis

People with 

Disabilities



3st Axis

Helipad



REVENUE MODEL

Show me the money



ANTICIPAT
ED COSTS

Costs
Year 1 Year 2 Year 3 

Licenses, Certifications, CE etc 30.000,00 € 30.000,00 € 30.000,00 €

Legal fees (incl IP protection) 10.000,00 € 30.000,00 € 20.000,00 €

Rent 10.000,00 € 20.000,00 € 20.000,00 €

Salaries (Employees) 45.000,00 € 75.000,00 € 75.000,00 €

Office Equipment 10.000,00 € 20.000,00 € 20.000,00 €

Transport & Storage 15.000,00 € 30.000,00 € 30.000,00 €

7 pieces island 80.000,00 € 0,00 € 0,00 €

Samples 70.000,00 € 56.000,00 € 35.000,00 €

Utility bills 5.000,00 € 10.000,00 € 10.000,00 €

Accountant 5.000,00 € 10.000,00 € 10.000,00 €

Marketing/Promotion 20.000,00 € 20.000,00 € 20.000,00 €

Travelling/Expos 120.000,00 € 180.000,00 € 240.000,00 €

Total 420.000,00 € 481.000,00 € 510.000,00 €



EXPECTE
D 
INCOMES

Sales (Y1-Y2-Y3 items)

Year 1 Year 2 Year 3 

Helipads (1-2-3) 300.000,00 € 600.000,00 € 900.000,00 €

Disabilities (10-30-50) 300.000,00 € 900.000,00 € 1.500.000,00 €

Leisure (10-40-60) 250.000,00 € 1.000.000,00 € 1.500.000,00 €

Leasing (10-20-50) 100.000,00 € 200.000,00 € 500.000,00 €

Maintenance services 

(0-50-100)
- 100.000,00 € 200.000,00 €

Total 950.000,00 € 2.800.000,00 € 4.600.000,00 €



NET 
PROFIT

Net profit

Year 1 Year 2 Year 3 

Income 950.000,00 € 2.800.000,00 € 4.600.000,00 €

Costs 420.000,00 € 481.000,00 € 510.000,00 €

Taxes (& relevant expenses) 

30%
159.000,00 € 695.700,00 € 1.227.000,00 €

From surplus 0,00 € 371.000,00 € 1.196.580,00 €

Total 371.000,00 € 1.994.300,00 € 4.059.580,00 €

Dividends (payout ratio 0-40-

60%)
0,00 € 797.720,00 € 2.841.706,00 €



RAISING 
FUNDS

250K € FOR 20% 

EQUITY

(ROI AFTER 3RD 

YEAR +30%)



LIST 3-5 TOP 

COMPETITORS

MENTION 

SIMILARITIES 

AND 

DIFFERENCES

COMPETITION AND
COMPETITIVE
ADVANTAGE

NO 

SIMILAR 

PROJECT 

IN THE 

MARKET



CURRENT STATUS 
AND NEXT STEPS

ELOUNDA BAY , HOTEL OF 

ELOUNDA, CRETE, GREECE

TRL 8 – system 

complete and qualified



RAFAEL EL 

BORGINI, CEO

XARA MARIA 

ZARONAKI, CFO

MANOS 

PETRAKIS, 

DESIGN ENGINEERINTRODUCE THE BAND!

OUR

TEAM

AGIS 

KRIMPENIS, 

CTO



THANK YOU 
FOR YOUR ATTENTION
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